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Japanese representatives bring to the negotiating table a distinctive mind-set and behavioral style, one that’s
largely free of gamesmanship and histrionics but that’s nonetheless frequently exasperating.

This volume explores four recent U.S.–Japanese negotiations?two over trade, two over security-related
issues?looking for patterns in Japan’s approach and behavior. In the first three cases, veteran Japanologist
Michael Blaker finds the same fundamental style?coping. “Coping captures the go-with-the-flow essence of
the Japanese bargaining approach”: cautious, methodical, low key, resistant, apprehensive, and above all
defensive. In the fourth case, Ezra Vogel and Paul Giarra recount how the United States and Japan fashioned
a new security framework for their relationship in the 1990s. Vogel and Giarra show that close personal
relationships, mutual trust, and a common purpose can foster flexible, fast, and fruitful negotiations.

Each case study explains the cultural as well as political, institutional, and personal factors and assesses their
influence. A concluding chapter draws out common threads from the four studies, suggests how U.S.
negotiators can maximize negotiating efficacy, and points the way toward a new and clearer understanding
of Japanese bargaining behavior.
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From reader reviews:

James Bardsley:

Do you considered one of people who can't read gratifying if the sentence chained within the straightway,
hold on guys this kind of aren't like that. This Case Studies in Japanese Negotiating Behavior (Cross-Cultural
Negotiation Books) book is readable simply by you who hate the perfect word style. You will find the facts
here are arrange for enjoyable examining experience without leaving actually decrease the knowledge that
want to deliver to you. The writer connected with Case Studies in Japanese Negotiating Behavior (Cross-
Cultural Negotiation Books) content conveys the thought easily to understand by many people. The printed
and e-book are not different in the written content but it just different available as it. So , do you still thinking
Case Studies in Japanese Negotiating Behavior (Cross-Cultural Negotiation Books) is not loveable to be
your top checklist reading book?

Earnest Jennings:

This Case Studies in Japanese Negotiating Behavior (Cross-Cultural Negotiation Books) tend to be reliable
for you who want to become a successful person, why. The key reason why of this Case Studies in Japanese
Negotiating Behavior (Cross-Cultural Negotiation Books) can be one of the great books you must have is
definitely giving you more than just simple looking at food but feed you actually with information that
possibly will shock your previous knowledge. This book is actually handy, you can bring it everywhere and
whenever your conditions in e-book and printed kinds. Beside that this Case Studies in Japanese Negotiating
Behavior (Cross-Cultural Negotiation Books) forcing you to have an enormous of experience for instance
rich vocabulary, giving you tryout of critical thinking that we understand it useful in your day action. So ,
let's have it and luxuriate in reading.

Jaime Worm:

The particular book Case Studies in Japanese Negotiating Behavior (Cross-Cultural Negotiation Books) will
bring that you the new experience of reading any book. The author style to spell out the idea is very unique.
When you try to find new book to read, this book very suited to you. The book Case Studies in Japanese
Negotiating Behavior (Cross-Cultural Negotiation Books) is much recommended to you to read. You can
also get the e-book in the official web site, so you can quicker to read the book.

Becky Pope:

Beside this specific Case Studies in Japanese Negotiating Behavior (Cross-Cultural Negotiation Books) in
your phone, it could give you a way to get nearer to the new knowledge or details. The information and the
knowledge you are going to got here is fresh from your oven so don't end up being worry if you feel like an
old people live in narrow village. It is good thing to have Case Studies in Japanese Negotiating Behavior
(Cross-Cultural Negotiation Books) because this book offers for you readable information. Do you
occasionally have book but you don't get what it's interesting features of. Oh come on, that will not happen if



you have this within your hand. The Enjoyable agreement here cannot be questionable, such as treasuring
beautiful island. Use you still want to miss that? Find this book as well as read it from currently!
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